S@ Fall Gonvention Business Program

Sheraton Kansas Gity Hotel at Crown Center — October 31 through November 2, 2023

eginning with Member Presentations on Tuesday afternoon and ending with the Joint Industry
Reception on Thursday evening, EM DA repsand distributorswill fill their conventiontimeswith mem-
ber-to-member contact; manufacturer and supplier interviews, and informative and entertaining conven-
tion programs. M eeting and networking opportunities are the main reason attendees and exhibitors participatein
the Fall Convention and EM DA gtrivesto providethe most effective structured meansto enable such interaction.

Tuesday, October 31, 2023

Arrival day for most attendees.

Registration Desk & the Communications Center
Daily — 7:00a to 5:00p: Be sure to stop by the Registration
Desk to pick up your badge. The Communication Center fea-
turesprofile cardsfor each convention attendee.

EMDA = Gateway to North America
2:00p to 3:00p: Get ajump on convention networking with this
special roundtable session geared toward
o manufacturerslooking to sell product into
2 NorthAmeri cathroughrepsand/or distribu-
o s o tOrs. A panel of EMDA memberswill beon
evoeeoeeee  handto help manufacturers learn the keys
to creating successful partnerships with distributors and reps.
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EMDA Member Spotlight

3:00pto4: 30p Beforejumpinginto two full daysof meetingsand
networking, this afternoon is devoted to mem-
ber-to-member interaction. A highlight of the
Association’s Spring meetingsisnow part of the
Fdl Conventiontoo. Join EMDA President Trey
Price as he shares insights into Price Bros.
Equipment Co. Price Bros. has had continous
family ownership since 1918 and is one of the
charter members of FEWA —now EMDA.

Trey Price

Wednesday, November 1, 2023

Joint Opening Session & Breakfast
8:00ato 9:30a: The EMDA and FEMA Joint Opening Session
is designed to bring the members together to “kick-off” their
conventionswith adynamic presentation that
will set the tone for an intensive week of ap-
pointments and meetings.

The Joint Opening Sessionwill feature Chris-
topher Carter presenting TheCredibility Ad-
vantage: Using Body L anguageto Sell your
4 Product, your Service, and Your self. Every-
Christopher Carter  hody isin sal es. Because no matter what your
jobtitleor position, you' reawaysselling your-
self! Christopher shows how to identify when your prospect is
ready to buy, and how to communicate so that they’re always
buying Y OU. Christopher Carter is the body language expert
that helps businesses build relationships. He shows sales and
customer service professionalshow to harnessthe power of body
language to achieve astonishing results. And when he stresses
theimportance of “reading between thelines’ of human behav-
ior to build relationships, establish trust and credibility, and
truly listen to the customer, he offers more than just words.
Peoplereading has never been thismuch fun! Sell more, create
more loyal customers, and build more productive teams with
one of theworld’'s most entertai ning communication experts.

EMDA'sFall Convention isheld concurrently with the Farm Equipment Manufacturers Association (FEMA)

Register now for these prime B2B contact opportunities: Fall Convention ¢ Industry Showcase « Contact Session

Develop relationships with distributors and reps in new markets
Renew old friendships with your existing distribution partners
Learn best practices from those facing your same challenges
Put the finishing touches on next year’s business plan by
meeting with the top executives of your key trading partners
The most time- and cost-effective venue for manufacturers,
distributors and reps to meet 1-on-1 in a single location

Registration available at: www.EMDA net « (319) 354-5156 « Pat@ EMDA .net



Wednesday, November [ - ¢ont.

Corporate Annual Meeting

9:30ato 10:30a: EMDA’s Corporate Annua Meeting which in-
cludes the Association’s annual report to the membership and
Board of Directors elections. The EMDA Board isworking on
securing a presentation for the meeting, and will announce it
onceitisfinalized.

EMDA Contact Session

10:30ato 12:30p: EMDA's Contact Sessionisdesignedto provide
manufacturers an opportunity for a quick introductory interview
E m D n withindividua EMDA member repsand
distributors. The Contact Session is a
w “scheduling” event specifically designed
session toalow manufacturerstomakeinitia con-
tact with EMDA member reps and distributorsto establish struc-
tured times for appointments during the convention week. New
thisyear — Thefirst 30-minutes of the Contact Session isopento

EMDA Associatemembersonly.

The EMDA Partners Party

6:00p to 7:00p: Wednesday concludeswith afun tradition, the
EMDA Partners Party bringing reps and distributors together
with the manufacturersthat they do businesswith. Theparty is
a“Thank You” to the manufacturerswho understand the value
that the EMDA network of distributors and reps provides in
bringing their productsto the marketplace.

S@ Fall Gonvention Business Program

Sheraton Kansas City Hotel at Crown Genter - October 31 through November 2, 2023

Thursday, November 1, 2023

Joint Industry Breakfast Buffet

7:00ato 9:00a: When you don't need to schedule afull-blown pri-
vate gppointment, but still need to make contact with certain suppli-
ers—why not meet for breskfast at the J oint Breakfast Buffet.

EMDA’s 2022 Industry Showcase

12:30p to 3:30p: EMDA'sannud Industry Showcaseisahighlight

of the Fal Convention, bringing suppliers, ditributors, reps and
vendorstogether inamaost 100 boothswhich

Industr
- feature products and services of interest to
m al. EMDA'sIndustry Showcaseisthegath-
ering placefor theindudtry at conventiontime

Showease —' 4 form potential customersabout products
and services. You can grab lunch during the Showcase too.

Joint Industry Reception

5:30p to 6:30p: Thursday concludeswith theJoint Industry Re-
ception. Meet your friendsfor horsd’ oeuvresand cocktailsat this
party sponsored by the two associations — a celebration of great
meeting compl eted —and the perfect timeto get in somelast minute
face-to face with attendeesfrom both FEMA and EMDA.

Farewell Outing

7:00p to 9:00p: 7:00p to 9:00p: EMDA and FEMA are co-spon-
soring a “Farewell Outing” that’s sure to be a fun way to end
the conventions. FEMA and EMDA staffs are working out fi-
nal details for a fun, off-site “farewell” outing. Shuttle buses
will run from 6:45p to 9:15p.

Friday, November 3, 21023

Main departureday to head homefrom KansasCity. Or takeadvan-
tage of group rate at hotel and extend your stay for the weekend.

Making the Most of Convention Attendance

Since 1950, EMDA has held its annual Fall Convention concur-
rently with the fall meeting of the Farm Equipment Manufactur-
ersAssociation (FEMA).

Whether you are afarm equipment whol esal er/di stributor, an inde-
pendent rep, or a shortline manufacturer — the two sponsoring as-
sociations that have spent numerous hours arranging these conven-
tions want to welcome you. One thing will be apparent soon after
your convention attendance begins — while both associations do
combine in some joint activities, these really are two separate con-
ventions. Each is devoted to that specific segment of the ag equip-
ment industry in which the main membership specializes; i.e. manu-
facturing or wholesale distribution and repping.

Convention programs are great. They’ re educational, often enter-
taining, and provide a key networking source for you to meet oth-

ersin this business called “shortline farm equipment.” But in re-
ality, the number one reason most companies attend is to meet
with either those who will market your product or with those who
manufacture the product. EMDA strives to provide the most ef-
fective structured means to enable such interaction.

Don't just take our word for it though —

“Because of the overwhelming response from EMDA members
requesting a one-hour meeting, | had a total of 19 meetingsin
3 days. The initial assessment would be, we should have done
this a long time ago. Thanks to all the people that made this
opportunity available for us, it's just what we needed to move
our distribution network to the next level.”

“One of the better convention venues for getting to meet many people
that | have ever been involved with —& |’ve been around along time”



